
Go, Set, Ready!

Wait! What? It should be, “Ready, set, go”, right? These days it seems like more people
tend to just go - skipping the ready, set part. I saw this in action yesterday. On my short
commute to the office I watched a gentleman shave, a woman apply her make up and a
whole family eat their breakfast - in their cars. Apparently, there wasn’t enough time to
accomplish these daily tasks before leaving home. All of them looked stressed and
frustrated. What if they had set their alarms just a few minutes earlier? They could have
accomplished all of these daily routines from the comfort (and safety) of their homes,
rather than suffering the self-inflicted stress.

I get that regardless of how early we rise or how much we prepare, some days will be filled
with “on the go” (I do have small children), but that should be the exception, not the
norm. “Show up and go” is the norm though for most sales people. With no planning or
preparation and no set appointments, they jump in their cars hoping today will be different
than yesterday. When I try to handle tasks on the run without allowing myself enough time
or preparation, things tend to slip through the cracks and I find myself faced with decisions
that must be made on the fly, without the option to fully contemplate the best alternative.

We tend to get in a hurry to show up, without knowing what we are really going to do once
we get there. Success requires planning, winning requires new ideas, and you must
envision your achievement before you can achieve. I challenge each of you this week to
set your alarms just 30 minutes earlier. Give yourself the time to think, plan, develop ideas
and visualize the day. Take this one small action and see what a difference it makes in
your success and your stress level!

"Shake It Up! Big Dreams and Bold Choices On
The Road To Success" is available at

ManginelliGroup.com. Shake It Up is short, easy to read chapters to help you in everyday
life and business to stay on the road to success.

"Dan is an AMAZING coach, author and speaker. He has spoken at many of my
‘lunch and learn’ events, and he is beyond inspiring. People can really relate to Dan
on many different levels. Dan personally inspires me to do my very best
at everything I do in life."

Tobie Love - Branch Manager SPFC
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Upcoming Events
Call us today to book Dan at your next event of office meeting.
(714) 928-1898


